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President Obama's State of the Union
message on Jan. 20, 2015 included

proposals aimed at the dream of a “simpler,
fairer tax code.” But some of his plans likely

will give nightmares to the clients of financial advisers. 

No one could argue that the country doesn't need a simpler tax
code, both for individuals and corporations, but Mr. Obama's
proposals barely nibbled at the edge of the individual tax code
and didn't mention corporate taxes at all. 

The major item for wealthy individuals centered on capital gains
and the proposal to eliminate the stepped-up basis for valuing
property bequeathed at death. 

Today, when property is transferred to an heir upon the death
of the owner, its value is “stepped up” to its current market
value so no capital gains tax is owed. Under Mr. Obama's
proposal, that transfer would be treated as a realization event,
like an ordinary sale, which means the value would not be
stepped up. The heir or heirs would owe capital gains tax on the
difference between the purchase price and the value at the date
of death or sale. 

Another part of the plan would increase the top capital gains
rate to 28% from the current 20% for couples with incomes over
$500,000. 

This proposal, while raising more revenue for the federal
government, does nothing to simplify the tax code but rather
increases the planning burden for high-income individuals. 

Mr. Obama also proposed raising the tax on dividend income for
high income earners to 28%. Given that dividends are taxed
already at the corporate level, this is a retrograde step and
should be resisted. 

The other major proposal likely to affect advisers' clients would
prohibit additional contributions and additional benefits in tax-
preferred retirement plans and IRAs once balances reach about
$3.4 million. 

According to a fact sheet published by the administration, this
cap would provide an annual income of $210,000 in retirement.
That implies the investor can earn a return of 6.17% a year,
assuming the principal is not touched. Many investors would
love to lock in a return of 6.17% a year, so perhaps the
administration could tell advisers where they see that return
coming from. 

The president's message also included a proposed tax on large
financial institutions, supposedly designed to encourage them
to shrink, or split into smaller parts. However, the large
institutions almost certainly will resist, and the tax is sure to be
passed on to their clients. In the event that any of these
proposals gain traction in Congress, which seems unlikely given
the Republican control of both houses.

MORE COMPROMISE

Broadly speaking, raising taxes is troubling. While Mr. Obama's
intentions may be noble, his choice of a way forward could have
provided a little more room to work with Republicans. Indeed,
the GOP didn't waste any time slamming each and every
proposal the president laid out. 

Still, the president should be applauded for his proposals to
consolidate and simplify various education and child care tax
benefits. 

And to his credit, Mr. Obama attempts to protect middle-class
couples. Under the proposal, inherited capital gains of up to
$200,000 per couple ($100,000 per individual) could be
transferred free of tax. In addition to the basic $200,000
exemption, couples would have an exemption of up to $500,000
for personal residences ($250,000 per individual). 

However, the best thing he could have done for the middle class
and the economy as a whole would be to commit to working with
the Republicans to simplify both individual and corporate tax
codes in a revenue-neutral way. Simplifying the codes would
save individuals and companies billions of dollars currently
spent in compiling and filing those taxes. 

According to the Tax Foundation, the complexity of the tax
codes means compliance cost individuals and companies $457
billion in 2014, or 20.7% of the revenues collected. 

What a waste.

Information compiled by Ken Marinace
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'A SHOT OF WHISKEY' 
In the old west a .45 cartridge for a six-gun cost 12
cents, so did a glass of whiskey. If a cowhand was low
on cash he would often give the bartender a cartridge
in exchange for a drink. This became known as a “shot”
of whiskey. 

BUYING THE FARM 
This is synonymous with dying. During WW1
soldiers were given life insurance policies worth
$5,000. This was about the price of an average
farm so if you died you “bought the farm” for
your survivors. 

IRON CLAD CONTRACT 
This came about from the ironclad ships of the Civil War. It
meant something so strong it could not be broken. 

PASSING THE BUCK/
THE BUCK STOPS HERE 
Most men in the early west carried a jack knife made by the
Buck Knife Company. When playing poker it as common to
place one of these Buck Knives in front of the dealer so that
everyone knew who he was. 

When it was time for a new dealer the deck of cards and the
knife were given to the new dealer.  If this person didn't want to
deal he would “pass the buck” to the next player. If that player
accepted then “the buck stopped there”. 

RIFF RAFF 
The Mississippi River was the main way of traveling from north
to south. Riverboats carried passengers and freight but they
were expensive so most people used rafts. Everything had the
right of way over rafts which were considered cheap. The
steering oar on the rafts was called a “riff ” and this transposed
into riff-raff, meaning low class. 

COBWEB 
The Old English word for “spider” was “cob”. 

SHIP STATEROOMS 
Traveling by steamboat was considered the
height of comfort. Passenger cabins on the boats
were not numbered. Instead they were named
after states. To this day cabins on ships are called
staterooms. 

SLEEP TIGHT 
Early beds were made with a wooden frame. Ropes were tied
across the frame in a crisscross pattern. 

A straw mattress was then put on top of the ropes. Over time
the ropes stretched, causing the bed to sag. 

The owner would then tighten the ropes to get a better night's
sleep. 

Where did these phrases come from???
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SHOWBOAT 
These were floating theaters built on a barge that was pushed
by a steamboat. These played small town along the Mississippi
River. Unlike the boat shown in the movie “Showboat” these did
not have an engine. They were gaudy and attention grabbing
which is why we say someone who is being the life of the party
is “showboating”. 

OVER A BARREL 
In the days before CPR a drowning victim would be placed face
down over a barrel and the barrel would be
rolled back and forth in an effort to empty the
lungs of water.  It was rarely effective. If you
are over a barrel you are in deep trouble. 

BARGE IN 
Heavy freight was moved along the Mississippi in large barges
pushed by steamboats. These were hard to control and would
sometimes swing into piers or other boats. People would say
they “barged in”. 

HOGWASH 
Steamboats carried both people and
animals. Since pigs smelled so bad they
would be washed before being put on
board. The mud and other filth that was
washed off was considered useless “hog
wash”. 

CURFEW 
The word “curfew” comes from the French
phrase "couvre-feu", which means “cover the
fire”. 

It was used to describe the time of blowing out
all lamps and candles. It was later adopted into
Middle English as “curfeu”, which later became the modern
“curfew”. In the early American colonies homes had no real
fireplaces so a fire was built in the center of the room. In order
to make sure a fire did not get out of control during the night it
was required that, by an agreed upon time, all fires would be
covered with a clay pot called-a “curfew”. 

BARRELS OF OIL 
When the first oil wells were drilled they had made no provision
for storing the liquid so they used water barrels. That is why, to
this day, we speak of barrels of oil rather than gallons. 

HOT OFF THE PRESS 
As the paper goes through the rotary printing
press friction causes it to heat up. Therefore,
if you grab the paper right off the press it’s
hot. The expression means to get immediate
information. 

Thanks to Daina Johnson 
for sharing this article.
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The spending patterns of today’s seniors have changed
dramatically from the late 1980’s and early 1990’s.  According
to a new report from the National Center for Policy Analysis,
the percentage of 65 to 74-year-old Americans with a mortgage
or home equity loan payment has increased from 21 percent in
1989 to 37 percent in 2010. For Americans 75 and older, that
number increased from 6 percent to 21 percent over the same
timeframe.

Credit card balances are increasing, too, particularly among
Americans 75 and older.  For that cohort, average credit card
balances were not even measurable in 1989, but had jumped to
$4,600 to 2010.  Among Americans 65 to 74 years old, the
average credit card balance in 1989 was $2,100.  In 2010, the
average balance increased to $6,000.

According to the report, today’s seniors are spending more on
pets, hobbies, and entertainment.  New and used car and truck
purchases are some of the fastest-growing expenditures for
seniors.  And although health care costs remain a significant
expenditure,  it is not growing as fast as other categories of
spending.

“Reflecting on how seniors spend their money might conjure up
a picture of a wealthy couple traveling around the world, or a
low-income individual having to choose between medicine and
groceries, but the truth is somewhere in the middle ,”  said
Pamela Villarreal, senior fellow at the National Center for Policy
Analysis.

Source: Journal of Financial Planning

Seniors’ Credit Card and Mortgage
Debt on the Rise

Stat Bank

7.2… Average number of minutes per day
Americans spent browsing Twitter’s
mobile app in June 2014. 

(Bloomberg Businessweek)

80… Percent of Americans who say the
first thing they do after waking is
checking their smartphone. 

(Time Magazine)

Sports Injuries Land Many
Californians In the ER

8+… Number of hours the average adult
spends sedentary each day. 

(Time Magazine)

13… Percentage of American pre-retirees
(ages 45 and older) who report consulting
with a financial planner regularly. 

(Society of Actuaries)

$3,840… Average annual cost in 2013 for
the “best” long-term care insurance
coverage for a 60-year-old couple each
purchasing $164,000 of immediate
coverage, a 3 percent increase from the
2012 average. 

(AALTCI)

67… Percentage of the total $6.6 billion in
long-term care insurance benefits that
were paid out to women in 2013. 

(AALTCI)

Over 300,000 Californian athletes visit the ER annually, which
is a rising financial risk for families as high deductible health
insurance grows and health coverage shrinks, according to a
Sun Life Financial report. More Californians participate in
each of five sports ¬– baseball, basketball, softball, soccer, and
volleyball ¬– than do residents in any other state. The report
reveals the following sobering statistics:

• A household has a 50% chance of having an emergency
room injury within five years when a family member
participates in football, ice hockey, or soccer.

• Injuries from seven popular sports lead to average ER
medical costs of $3,000 to $4,000.

• Football, which has the highest sports injury rate at 8.5%,
leads to over 60,000 California ER visits this year, second
only to basketball. Soccer is expected to generate over
40,000 California ER visits this year.

• Increasingly popular high deductible health insurance
plans have average deductibles of $4,000 for a family
deductible and $2,000 for an individual.

• Accident insurance can fill widening gaps in medical
insurance coverage. Beginning in 2018, a 40% excise tax
will be imposed on the value of health insurance benefits
exceeding a certain threshold. The estimated thresholds
are $10,200 for individual coverage and $27,500 for family
coverage. Employers are starting to phase out medical
coverage that would be subject to the tax.

One doctor, who was interviewed for the survey, reports a
disturbing number of people who refuse essential emergency
care because of 
medical costs. 
He says that 
agility training 
can prevent 
injury by 
increasing the 
ability to anticipate 
an accident. 

Source: California
Broker Magazine
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Deceptive Car Ads

Some car ads have become so brazenly
deceptive that the Federal Trade
Commission (FTC) recently brought
charges of deceptive advertising against
10 major dealers in an investigation
dubbed “Operation Steer Clear.” The
FTC received a large number of
complaints—about 75,000—about car
dealerships in 2012. Examples of
deceptive ads in the FTC crackdown…

The vehicle is advertised at an enticing
but misleading price. What’s missing: In
one case, a 2008 Chevrolet Tahoe
advertised for $17,995 excluded the $5,000
required down payment. In another case,
a Honda dealer advertised that
consumers would pay $0 up-front to lease
a vehicle when, in fact, there were
substantial fees due at signing. Other
variations include advertised discounts
that are available only if you buy an
expensive, fully loaded model.

You save thousands of dollars in cash-
back rebates when you buy the car.
What’s missing:  Almost no one qualifies
for all of the available rebates, so the vast
majority of buyers would end up paying
far more than the advertised price.
Requirements to get rebates can include
being a recent college graduate, being on
active military duty, currently owning a
car that is the same make as the
advertised one and currently owning a car
that is a competing make of the advertised
one.

You won a car-dealership sweepstakes
and need to show up in person to collect
your award. These notices typically are
mailed to you at home. What’s missing: It
often turns out that the “prize” is just an
opportunity to be entered into a “finalists”
sweepstakes round.

Self-defense: Always contact a manager
at the dealership by phone or e-mail to
confirm the complete price and terms in a
car ad so that you don’t make a needless
visit (e-mail is best, since it creates a
written record of what you are told). The
whole point of deceptive ads is to get you
into the dealership where a salesperson
can have more influence on your car
shopping.

Source: Bottom Line

Is there a financial advisor who does not
recommend that clients establish and
maintain budgets? Yet surveys show that
it’s not easy for clients to start new habits
or break old ones. To encourage better
budgeting, FAs need better statistics.

1. Ratio of adult Americans who admit
they do not maintain a budget: three in
five

2. Percentage of Americans who admit
they do not have a “good idea” of what
they spend on various expenses: 13

3. Maximum variance in interest rates
paid by savings banks from city to city,
depending on competitive factors:
550%

4. Percentage of the deposit account
market controlled by the country’s 10
largest banks: 70

5. Average API for savings accounts
offered by the 10 largest banks:
0.036%

6. Factor by which the “teaser” interest
rate offered by Capital One on savings
accounts is increased when standard
rates go into effect after the 12-month
promotional rate expires: 16

7. Average API on a credit card with a
balance on it as of August 2014: 13.18%

8. 9.

10.Total U.S. outstanding revolving debt
as of August 2014: $880.3 billion

11.Percentage of Americans whose
households carry credit card debt
from month to month in 2014, down
from 44% in 2009: 34%

12.Percentage of Americans who consider
talking to a stranger about their credit
card debt more of a taboo than talking
about their salary: 85

13.Differential nationwide in the cost of
car insurance for a person with an
excellent credit score and a person
with no credit history: 65%

Budgeting Woes

14.Of the four major credit card networks
(Visa, MasterCard, Discover,
American Express), the number that
require cardholders to decline
supplemental insurance / Collision
Damage Waivers (CDW) offered by
the rental company in order to be
eligible: 4

15.Percentage of car renters who
purchase supplemental insurance
coverage when renting a car, despite
the fact that their major credit card
almost always covers them: 20

16.Percentage of car renters who aren’t
sure whether their cards provide any
sort of coverage: 24

17. 18.

19.Optimum number of days before
departure to secure the lowest fares in
2014, up from 42 days in 2012: 57

20.The best day to purchase lowest-cost
domestic airline tickets, replacing
Tuesday, previously the most popular
day for booking: Sunday

21.The average cost of a conventional
delivery for a baby at an American
hospital in 2014: $9,775

22. 23.

Sources: 1-6 WalletHub: 7-11 Federal
Reserve Bank of Boston, Creditcards.com; 
12 National Foundation for Credit Card
Counseling; 13-16 Progressive Insurance; 
17-20 Airlines Reporting Corp., Wall Street
Journal; 21 International Federation of
Health Plans; 22-23 U.S. Department of
Agriculture
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CFS Golden Circle - Clients for 20 years or longer

HAPPY BIRTHDAY

Annette Alender
Kathy Allie
Connie Alvero
Irv & Zel Bagley
Dr. Martin Barmatz &

Carolyn Small
Dave Bochard
Steve & Lynne Brener
Kelley Brock
Joan Bruner
Jim Burgess
Harlene Button
Barbara Chasse
Philip Clements & Claudia

Squibb
Louis Darin
Dr. George & Oleta Diamond
Joe & Liz Dilibert
Rita Dillon
Marshall & Mimi Drucker
Jim Dyrness
Reg & Jan Fear
Horace & Betty Jean

Fernandez
Jim & Kathy Forman
Imre & Patricia Foti
Susan Gardner
Ralph Gerrard & Susan

Leeper
Valerie Giudici

Vorda Gordon
Dr. Stuart Grant
Helena Gratland & Bob

Mazzocco
Connie Greenberg
Eunice Greenwood
Harry & Karen Griffin
Dennis Hall & Evelyn

Rollins
Chuck Hardinghaus 
Bill & Elinore Hedgcock
Harley & Alice

Higginbotham
Dr. Craig & Jeannette Hoeft
Pamela Hoey
Lilo Holzer
Mike & Gwen Houlemard
Daina Johnson
Rich & Donna Johnson
Mitch & Lorraine Kaye
Spencer & Nancy Kindorf
James & Julia Kinmartin
Emil & Chiching Klimach
Loraine Leach
Jack Leahy
Dave & Carolyn Lessley
Jane Lloyd
Dr. Ken & Carmen Luk
Harry & Carol Mackin
Jay & Nancy Malinowski

Al Maskell
Randy & Pat Maskell
Dr. Peter & Juliane McAdam
Dr. Jeanine McMahon
Mary Alice Milward
Bob & Barbara Moering
John & Mary Morrow
Roland & Vonda Neundorf
Dave & Pat Newsham
Bruce & Vicki Oldham
Dr. Eugene Orlowsky
Leora Ostrow
Al Roeters
Debbie Ruggiero
Joe & Pearl Ruggiero
Louise Sanchez
Earle Sanders
Evelyn Schirmer
Bob & Cindy Sieke
John & Dianne Simes
Louise Sirianni
Carole Steen
Mitch & Ilona Stein
Giselle Temmel
David & Kellye Wallett
Jeff & Pam Wheat
Don & Lorraine White
Jack & Teena Wolcott
Toby & Carole Zwikel

Susan (Staff Member)
will be leaving

Susan Depka, our Operations
Administrator, will be leaving CFS
effective March 6th.  Her husband
has been transferred to South
Dakota.  Susan has been a valued
member of our organization for the
past 3 years.  We will miss her and
wish her and Fred the best of luck in
their new location.  At the same time,
we are happy to report that our
Financial Analyst, Artimus Essex,
will be responsible for operations
working with all clients whose last
name begins with the letters A – K.
Arti has been with us for over 3 years
and is a graduate of California State
University, Northridge. Arti is
married to Nicolet, and they have
two children, Avery, 3; and Rafael, 7
mos.

Ken
Ken@cfsburbank.com
Phone: 818-846-8092, ext. 3

Anna
Anna@cfsburbank.com
Phone: 818-846-8092, ext. 6

Lisa
Lisa@cfsburbank.com
Phone: 818-846-8092, ext. 3

Martha
Martha@cfsburbank.com
Phone: 818-846-8092, ext. 4

Chandler
Chandler@cfsburbank.com
Phone: 818-846-8092, ext. 8

Artimus
Artimus@cfsburbank.com
Phone: 818-846-8092, ext. 21
(Clients A-K)

Sangeeta
Sangeeta@cfsburbank.com
Phone: 818-846-8092, ext. 5
(Clients L-Z)

Staff Contact Info
MARCH

1 - Marjorie McKibbin
1 - Laurie Prince
2 - Virginia Mermerian
2 - Nancy Kindorf
3 - Al Maskell
4 - Helena Gratland
6 - Easter Xua
6 - Robert Washburn
7 - Imre Foti
7 - George Pappy, Jr.
9 - Richard Frankie

11 - Craig W Hoeft
11 - Jim Kennedy
11 - Michael Bandiera
12 - Lorraine White
14 - Spencer Kindorf
14 - Leora Ostrow
17 - Linda Reed
19 - Kenneth Luk
20 - Cynthia Wolcott
21 - Margarete Easterwood
21 - Angie Green

22 - Emil Klimach
23 - Lynne Dibble
24 - Jeanine McMahon
26 - Debbie Rosell
27 - Lilo Holzer
27 - Randy Maskell
28 - Louise Sirianni
29 - David Lessley

APRIL
2 - Peter Gilbert
2 - Noreen DeAngeles
3 - Giselle Temmel
4 - Judy Quist
4 - Marv Elkin
4 - Earle Sanders
4 - John Doherty
5 - John Vitale
6 - Ken Reed
6 - Jim Rossi
6 - Carole Steen
7 - Ginny Buonauro
7 - Vonda Neundorf

7 - Kelley Brock
8 - Eugene Orlowsky
8 - Harry Mackin
9 - Harry Griffin
9 - Michael Learned-Doherty

11 - Bruce Oldham
12 - Jay Malinowski
12 - Gregory Banuilos
13 - Karen Fond
13 - Andy Hans Holzer
15 - Toby Zwikel
16 - Betsy Lyle
17 - Marion Jo Ness
18 - Gilbert Pasley
19 - Kathy Allie
19 - Gary Nelson
20 - Robert Benjamin
20 - James Kinmartin
23 - Linda Jamentz
24 - Pam Wheat
29 - Duane Beekman
29 - Lenda Nicholson
30 - Daina Johnson

We’ll 
miss you,

Susan!
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Anna’s Recent Read: When the tax man cometh for our troops.

In addition to
worrying about
terrorists and
buried bombs, it
turns out that
about 60,000

active-duty troops and reservists have
another fear-inducing group gunning for
them: the Internal Revenue Service.

A recent story about how members of our
armed forces owe the IRS a collective $390
million in back taxes caught the attention
of some journalists, therefore they felt
compelled to do some further digging.

One reason for the big tax bill, tax experts
say, is that military returns are more
complicated than those of civilians.

It isn’t that their income is so high or that
it derives from so many sources.  It is more
a matter of confusion over complicated
eligibility rules for tax breaks on income
earned while serving in combat zones.

Ordinarily, U.S. military salaries are taxable
just like civilian income.  But service
members get an exemption from federal
income taxes on their entire pay for any
month that they serve in a combat zone.

Any additional pay for coming under hostile
fire or imminent danger also is tax-exempt.

However, Social Security and Medicare
taxes are nonexempt, even for service
members in a combat zone.

The law also waives all taxes for troops
who die in action.  The tax exclusion

applies to the soldier’s entire income, not
just his or her military pay.

It is very difficult to figure out what to
include and what not to include under the
various combat zone regulations.

Another issue is that the fact that military
families move frequently.  This increases
the odds that tax documents will wind up
in the wrong place.  On top of that, there
is also the reality that troops are too busy
on the battlefield or otherwise occupied in
a hospital bed recovering from wounds to
keep on top of IRS notification letters
warning them about possible delinquency.

Because the IRS is allowed to seize part
of a service member’s paycheck until the
tax obligation is paid off, this problem has
proved to be disastrous for some military
families.  

In a recent published report, Navy Lt.
Cmdr. Steven Millard said that he got into
tax trouble a few years ago because of
back-to-back deployments and family
moves. 

It took two years to clear up a post-
deployment “late filing,” which had
triggered on “insanity of fines and
interest,” he said.

I don’t know about you, but when I say,
“Thank you,” shake their hand and wish
them and their families well.

In an effort to simplify these tax issues
and to let our servicemen and women
know how much we appreciate what they

(above left) Here’s Anna attending NPH
Investment Advisory Conference in Palm
Desert, CA in January.  Pictured with Dr.
David Kelly, Managing Director, Chief Market
Strategist with J.P. Morgan.
(above right) Anna with Brian Billick,  FOX
NFL Analyst and NFL Network Contributor.
(Looks like Anna was trying to get his Super
Bowl pick??) Brian’s topic for the talk was
“Competitive Leadership.”

The Affordable Care Act (ACA) has
helped to boost the number of insured
Americans to the highest levels since
2008. But a new survey from Radius
Global Market Research (Radius GMR)
shows that consmers are struggling to
deal with having more costs shifted to
them. As costs shift to consumers,
patients are making fewer office visits,
switching medicines more often, and using
non-traditional offices for care, says
Kathleen of Radius GMR. These changes
are affecting doctors’ ability to have high
quality relationships with their patients.
Patients will need greater transparency to
make decisions about their healthcare as
they trade off healthcare with other
household expenditures.

do, I have a proposal.  Let Congress pass
the one-page, no pork, nonpartisan “NO
Tax for Active-Duty Armed Forces
Members” law, under which soldiers,
sailors, airmen or marines deployed
overseas receive their military pay and
benefits tax-free until they return home.

Active-duty troops fighting overseas face
danger each day.  They risk their lives so
we can go about our everyday lives in
peace and security.

They deserve our deepest gratitude, not
nasty notes from the IRS.  

Also, keep in mind the employees of the
IRS owe some 2 billion dollars of unpaid
federal taxes according to the
Congressional Budget Office.

Information compiled by Anna Luke

Consumer Say Costs Are Rising While Access to Care is Dropping

One in three Americans rank rising health
care costs among their top-three
concerns. Nearly half of all households
experienced increased costs compared to
the last year and more than half anticipate
additional increases in the next six
months. More than half of those who
experienced increases in health care costs
in the past year had increases to their
premiums. Most households think they
can do better in terms of premiums. Two-
thirds of Americans covered via the
Affordable Care Act (ACA) say they’ll
change plans in 2015.

About one in four households are visiting
their doctor less frequently and/or
experiencing longer wait times at the

doctor’s office. Twenty-four percent say
it’s getting harder to get an appointment
with the doctor. In lieu of a timely
appointment, most patients are likely to
self-medicate with OTC or herbs/
alternative treatments.

One-third of those surveyed say had had
problems with prescriptions not being
covered by health insurance. In addition
to having decreased access to name brand
drugs, prescriptions are more likely to be
switched to generics if they are available.
One-fourth of prescriptions recently
switched to generic. Within the past six
months, one-third of chronic condition
prescriptions were switched to generics. 

Source: California Broker Magazine
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Brain Teaser #80 – “How’s the Weather?”

Use your
smartphone
to visit our
website!

The first person with the correct answer will receive an American Express gift card.
Please email your answer to Martha at martha@cfsburbank.com.

Brain Teaser #79 – 
“Pictoword” (Answer)

Skim milk

The first
person with
the correct
answer came from Irv Bagley,
Congratulations, Irv!

SUPER PRICES - The most expensive
Super Bowl ticket (face value price, not
the price paid through a ticket broker) for
Super Bowl # 1 in Los Angeles (1967) was
$12. The most expensive ticket for Super
Bowl # 49 in Arizona (2015) was $1,900.
The increase in Super Bowl face value
ticket prices from $12 in 1967 to $1,900 in
2015 is equal to +11.1% compounded per
year for 48 years. (source: Super Bowl)

STOCKS vs. TICKET PRICES - Over the
past 48 years (i.e., 1967-2014, or from the
time of Super Bowl # 1 in January 1967
to the end of last year), the S&P 500 stock

BY THE NUMBERS

What is the missing letter in this sequence of initial letters?

HINT: THINK OF A EUROPEAN COUNTRY.
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index has gained +10.3% per year on a
total return basis. (source: BTN Research)

OVER THE NEXT DECADE - The
Congressional Budget Office (CBO)
estimates that over the next 10 fiscal
years (i.e., 2016-2025) the United States
will take in $41.7 trillion of tax revenue but
spend $49.3 trillion, i.e., a deficit of $7.6
trillion. (source: CBO)

HIGHER AND LOWER - The average
price of a gallon of gasoline in the USA as
of Friday (1/30/15) was $2.05. The price of
a gallon of gasoline in Saudi Arabia today
(i.e., converting the price to US dollars) is

45 cents. The price of a gallon of gasoline
in Norway today is $9.26. (source:
Bloomberg)

GO PRO - The largest "metropolitan
statistical area" (MSA) in the USA that
does not have a professional sports team
is the metropolitan area that includes
Riverside, CA, home to 4.2 million people.
There are 2 MSAs in the country with
populations less than half the size of
Riverside's 4.2 million that are home to a
pro sports team. The 2 cities are Kansas
City, MO and Cleveland, OH. (source: USA
Today)
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