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Minoti Rajput
• President and principal adviser at 
Secure Planning Strategies in South-
field, Mich. 
• Education: B.S. and M.B.A., Gujarat 
University, Ahmedabad, Gujarat, India 
• Professional designations: Certified 
Financial Planner, Chartered Special 
Needs Consultant

Background: Born and raised in India, 
Ms. Rajput studied finance and then 
worked in banking, helping small-
business owners with planning. When 
she moved to Michigan in 1980, she 
was underwhelmed by the opportuni-
ties available in the banking field. After 
consulting with colleagues, she decided 
she wanted to help individuals with 
financial-planning needs.

Her practice: Ms. Rajput’s firm works 
with about 250 clients, with $330 
million in assets under management. 
Her practice serves affluent retirees and 
pre-retirees, small-business owners, 
and women in transition. For the past 
28 years, Ms. Rajput has also counseled 
over 1,500 families of children with 
special needs.

On being a minority woman in the 
financial industry: As a young ethnic 
woman starting her career in the 1980s, 
Ms. Rajput says she sometimes felt like 
she was waging an uphill battle. “The 
average successful business owners 
in Detroit were white males in their 
mid-50s. They were not interested in 
working with a woman from India,” 
she says. But the adviser didn’t let that 
stop her. “I had to start from scratch, 
cold calling. But I was good at educating 

people,” she says. That skill helped her 
earn the second-highest sales for her 
firm in her first year.

On finding her niche: After enjoying 
success as a financial planner for 
several years, Ms. Rajput craved a way 
to bring more meaning to her work. 
When she counseled three separate 
families over a three-month period, 
each with a special-needs child, Ms. 
Rajput realized she’d discovered her 
niche. “I knew I needed to help these 
parents navigate the complex govern-
ment benefits and laws related to 
special needs,” says Ms. Rajput, who has 
a niece with autism.

On working with special-needs fami-

lies: Ms. Rajput begins by educating 
families on various components of plan-
ning, including coordinating financial 
and legal planning with the government 
benefits their child may qualify for when 
they reach age 18. After the initial plan-
ning, Ms. Rajput continues to monitor 
her clients’ plan to ensure they’ll be able 
to retire, while also placing adequate 
assets in a special-needs trust to provide 
for their children after their deaths. Ms. 
Rajput is impressed with the strength 
and stamina of the parents she works 
with. “I’m amazed by the ability of 
parents to cope on a daily basis, when 
they have a child who may never be 
emancipated,” she says.

On digging deep: Ms. Rajput believes 
part of the financial-planning process is 
helping clients with life issues beyond 
money matters. “Finances bring such 
emotions, so we get a lot of opportunity 
to counsel people,” she says. Hearing 
concerns from families of children with 
special needs has trained her to dig 
deeper when talking to her clients. She 
is sure to ask them to elaborate when 
they offhandedly mention problematic 
family dynamics or worries.

On the biggest industry challenge: 
As experienced financial planners 
retire, not enough younger advisers are 
replacing them, Ms. Rajput says. “There 
is a great shortage of experienced 
wealth advisers at a time when trillions 
of dollars will be transitioning from 
one generation to the next, and both 
education and counseling is needed,” 
she says.
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Counseling Special-Needs Families
Adviser finds niche assisting in financial and legal planning to provide for special-needs children
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