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Fingers on the Pulse

by: Fred C. Ruiz, CLU, ChFC

There are many reasons people engage the services of Investment Professionals. The education and 
experience a qualified professional in this field undergoes on a regular basis can be a valuable set of resources 
for most people. Day in and day out we are engaged in helping people sort out plans for their financial futures, 
ideas on situations that arise and strategizing on steps to take on a myriad of financial issues. We have our 
fingers on the pulse of the economic health of the US and the world. Every day we are reading and listening 
to news for signs the direction the financial world is headed. We thrive on this. This is also what we are 
armed with when we make investment decisions.

The great majority of people are tempted to do the wrong things when it comes to investing. They want to buy into investments 
when they’re at their peak, at the highest prices they can pay.

Conversely, they consider selling when investments take a downturn. It is during these times that the investment professional’s 
value displays itself. If the economic fundamentals are trending to the good, a period of lower prices is usually not the time to 
sell. In fact, this is when many investors generally lose money. The qualified investment professional will get a client to do the 
best thing for him or her.     

In September and half of October, the market downturn became a cause for concern for everyone. Yet the underlying economic 
conditions were strong. There was much discussion with several clients resulting in holding the course in most situations. This 
proved once again that the investment professional’s careful advice can be quite valuable indeed.

The Fed Buying Has Stopped, Now What?

by: Clint Henry

The taper is finally over. Regardless of your beliefs in the efficacy of these policies, there is no doubt the QE 
programs happened in the same time period as financial markets advanced to historically high levels. Maybe 
this is a coincidence, maybe it’s not.

Quick recap, during the QE programs the Fed purchased mortgage back assets and treasury bonds to keep 
longer term interest rates artificially low. These low rates helped home buying and possibly borrowing. The 
problem encountered is that coming out of a traumatic economic period like 2008-2009, the appetite for 
borrowing never really manifested to previous levels.

The argument now turns to the Feds control over the fed fund rate. This is the rate which banks can borrow from the Fed, 
currently .25%. Historically this rate has been somewhere around 4% in a healthy economy. Fed Chairman Janet Yellen recently 
stated, not specifically, the new normal to be about half of that. The people in the know think this rate will begin rising in 2015. 
If so, I believe a major move from .25 to 2.25 is highly unlikely.  

So what will cause the Fed to increase rates? Remember the talk about the pending currency crisis in the US, runaway inflation 
and 5000 dollar an ounce gold? Well this never happened! After the aggressive QE programs the dollar is still the reserve 
currency of the world. Inflation is limited to some food products at this time and gold/oil continue to fall. Reality is the Fed 
cannot fix the economy. It is moving at a snail’s pace and until it bucks this trend, the Fed can keep rates low, which has 
historically been a positive factor in the stock market. 

Past performance does not guarantee future results. 



by: Jason W. Urbaniak, AIF®

When sitting with my clients, I try to go outside retirement portfolio management and actually give some 
value added advice. I talk a lot about estate planning becoming a huge part of the overall financial planning 
process, but I also make sure a conversation about insurance and specifically Long Term Care (LTC) is had. 
This is so important because today experts say 70% of everyone who reaches 65 will need some type of long-
term care during their lifetimes. To start the conversation, I thought a good exercise would be to eliminate 
some of the “myths” about LTC.

1. All LTC Products are alike
I think LTC is still a major hurdle for consumers. I think it’s because years ago, there was one standard type of LTC, but now 
there are also hybrid asset-based products and life insurance with LTC and chronic care riders. Each of these products has 
different cost structures and benefits so they can deliver exactly what consumers want. It’s no longer one-size-fits-all. At Oak 
Partners, we have access to more than one carrier so you can get the best policy for the best price.

2. LTC is too Complex
While it’s true that there are more products and features available than in the past, this has actually had the effect of making 
selling (and buying) LTC simpler.  However, more product choice doesn’t necessarily mean more complexity. For example, for 
some clients the solution may be as simple as adding a LTC rider to a life insurance policy. There are three elements to a LTC 
plan for a client. There’s a financial, a legal and a human aspect. Many Financial Advisors are ok on the first two, but they don’t 
understand the last. It’s pretty complicated and intimidating dealing with the health care system in America. At Oak Partners, 
advisors are encouraged to listen to your needs to narrow LTC choices and to pinpoint exactly what you are looking for. 

Long Term Care Myths

The Ultimate Gift

by: Stacey Fargo

It’s that time of year again to prepare for the holidays and think of our New Year’s resolutions. If you are 
anything like me, you might be mapping out the shopping days ahead, looking forward to the great food, 
and planning for the family gatherings. We tend to put our own needs last, especially if those items are 
not applicable for 5, 10, 20 years down the road. This is where you should lean on your personal and 
professional advisors to help you ensure to refocus some of your efforts on yourself.

When was the last time you sat down to analyze your financial and personal goals? Have you checked in 
to confirm that you are on track for those long term goals like saving for a dream vacation, planning 

appropriately for retirement, or simply just updating beneficiaries on your accounts? Although not glamourous, these meetings 
are essential and really do require only a minimal amount of time periodically, with an end result that will give you greater peace 
of mind.

What I ask of you this holiday season is to spend some time taking care of yourself (which I know can be difficult in the heat 
of the holiday season). Add to your New Year’s resolution to make a January appointment with those confidants (Financial 
Advisors, Attorneys, CPA’s) that you entrust to help 
you manage the big picture items, and act on it. 
Think about how much better you will feel at the 
end of January knowing more about what the future 
holds.

Give Yourself the Ultimate Gift…Plan Ahead!

Tune into Making Finance 
Personal every Sunday on 

AM560 at 3 PM.



Navigating Your Financial Course

by: Michael T. Barancyk

After the solid, record-breaking market performances of 2013, it’s difficult to stomach the market turmoil 
we’ve seen so far in 2014 – despite the fact that it is quite normal for stocks to encounter volatility. We all 
know that past performance is not indicative of future results’ but when things are going well, we still 
emotionally expect (and hope) that the good news will continue. We forget that, markets are markets, 
and volatility and unpredictability will create troughs that follow the peaks. 

I like to keep it simple and remember these five things when the course gets rocky:
 

Have an investment strategy— Your investment strategy, and resulting portfolio design, must be aligned with your comfort 
level for market risk, your investment objectives, and your time horizon.
 
Focus on the forest, not the trees— As the market fluctuates, it’s easy to fixate on day-to-day returns. A more constructive 
(and sanity-saving) approach is focus on your long-term investment goals – outlined in your investment strategy.
 
Remember that volatility comes with the territory— A well-thought-out asset allocation approach is still the foundation 
of good investment planning.
 
Continue to save— Regularly adding to an account designed for a long-term goal may cushion the emotional impact of market 
swings.
 
Look in the rear-view mirror— With stocks, it’s important to realize that having an investing strategy is only half the battle; 
the other half is being able to stick to it. If patience has helped you build a nest egg, remember how long it took you to get there.

When our emotions get the best of us, it’s useful to have strategies in place that can help us both financially and psychologically 
in dealing with the inevitability of market volatility. I prefer having a “plan” for combating hasty short-term decisions that could 
have long-term repercussions regarding our ability to achieve our financial goals.

Doing The Math.  Do You Have Enough Money To Retire?

by: Joe Starkey

The age old question of “Do I have enough money to retire?” is one that has challenged many in their later 
years and a question we consider for our clients on a daily basis. So when attempting to address this question 
what logic can you use to arrive at “How much is enough?”

The math would be easy if we all knew what the future held wouldn’t it? How long will we live? Will we need 
long term care at some point? At what rate will inflation and rising health care costs affect me? How will my 
portfolio perform throughout my retirement? All of these are good questions and Advisors spend much of 
their time helping clients to determine the answers to these questions. So let’s try to start the conversation 

and discuss some of the items within the equation.

As Advisors, one of the first determining factors relates to the amount of money you will spend per year in retirement. Living 
within your means is one of the most important things one can do to secure a successful retirement. Chances are that in the 
beginning, your spending needs will be equal to the amount you currently bring home net of taxes and retirement plan 
contributions. So, start to think about a reasonable monthly budget in retirement and then quantify to an annual amount.

Once you have your annual income needs subtract out the amount of money you’ll receive annually from social security and 
pensions. Then many financial planners will take this number and divide it by a number ranging from 3% to 5% depending on 
your age and interest rates at the time. The product of this calculation is a pretty good starting point as to answering the “how 
much is enough” question.



News & Announcements

by: Crystal DeHaven

Winter was brutal, summer was nonexistent, and it snowed on Halloween. Here we go again. 
With winter right around the corner, let’s focus on some of the highlights it will bring us (I know, 
just bare with me a moment).  

We are in full planning mode here at Oak Partners. We have our annual planning meeting every 
December where we analyze how we grew this past year, what worked, what our clients loved, and 
what we can do different in the year ahead. Be assured we have some great events planned and some 
fantastic speakers lined up. As always, if you have a new idea please share it with us. 

We are going to be hosting our holiday food drive again this year. Our food drive will benefit the Food Bank of Northwest 
Indiana. Help us make the holiday season a bit brighter for those in need. We will be collecting non-perishable items at 
our Crown Point location through December 19th.  

This time of year is a perfect opportunity to take time out of our hectic lives and express our thankfulness for those people 
who make a difference.  With that, I’d like to thank you, our clients. Our clients are some of the finest people and it is our 
honor to have the opportunity to work with you. You make the daily grind easier and much more enjoyable. I love when 
you pop in my office just to say hello and talk about family. Thank you for choosing us, we are grateful for you.   

Lastly, one of our dear clients, Kathy Nimmer, was recognized by the Indiana 
Department of Education as the Indiana Teacher of the Year. Kathy teaches 
English at Harrison High School in Tippecanoe School Corporation. We would 
like to congratulate Kathy on her outstanding well deserved award. I encourage 
you to check out the full article below as it is incredibly touching.  

http://www.doe.in.gov/news/indiana-superintendent-public-instruction-
glenda-ritz-announces-kathy-nimmer-tippecanoe-school

We hosted over 400 people at our 5th Annual Oaktoberfest! 

VISIT US AT: WWW.OAKPARTNERS.COM
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Oak Partners, Hosted Coffee Talk in November
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