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Once in a while I like to write about something totally
different. This article is that time. Recently I saw a quotation
that got me thinking. It went like this:

As I thought about the quotation a series of “word
pictures” came to mind. I began to think about life as
being a canvas. This canvas was framed by our
upbringing, education, economic status and all the
events that have shaped our lives. At the beginning our
canvas is blank and as each day goes by we add a brushstroke 
to that canvas. Each day as we rise we have the opportunity 
to add positive bright brush strokes to that canvas. Each day 
we are negative is a missed opportunity to add a beautiful 
color to that canvas.

Each connection and relationship we make adds another
character to that canvas. Every opportunity we miss to make 
a new friend, mend a faltering relationship or strengthen an
existing relationship is a day that we leave someone off that
canvas – missed opportunity perhaps? Each experience we have
ads background colors – bright ones if it is positive and dark 
ones if it is negative.

In the end, we all have the opportunity to choose a theme 
for our painting. I for one want mine to be a positive one. 
For years I had a print of a sailboat in a safe harbor on a 
sunny day hanging in my office. On cold winter days I would
view the print and it brought a sort of peace and direction to
me. My hope for you is that most of your brushstrokes are
bright, your characters are many and your background is
beautiful. Just like in investments (you knew I would work 
that in!) don’t let your life be defined more by those
opportunities you miss than those opportunities you take
advantage of. May your painting be spectacular!
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“Our lives are defined by
opportunities, even the ones you miss.”

— F. Scott Fitzgerald



Good Bye Kate/Welcome Dale
As a very recent addition to the team at Laraway Financial Advisors, Inc., we would
like to introduce Dale Miller. Dale’s role will be similar to Kate Okerstrom who has
moved to the great state of Colorado with her family.

Dale has been involved in financial services since his family moved to the St. Cloud area in
2000. Dale’s background includes roles as a compliance analyst for several years for local broker
dealer, an independent financial advisor and licensed assistant for local retirement and estate
planning organizations. Dale holds Series 7, 66 and 24 security licenses. Prior to a career change
in the financial services field, Dale was a licensed nursing home administrator at several locations
in Minnesota.

Dale and his family greatly enjoy the St. Cloud urban area, having spent nearly all of their lives
in small Minnesota communities – which also have been great places to live. Dale’s wife Carol is
an elementary music teacher at Pine Meadow elementary school in Sartell. They are the proud
parents of two sons; Michael – a police officer in Hopkins, MN and Nathan – a student at 
St. Cloud State University.

by Chris Wayne

Age 50 – At this age, retirees get a nice perk to help with saving for retirement. It’s called “catch-
up” contributions, which allows an individual to make additional contribution above the maximum
based on plan type.

Age 55 – Early withdrawals from a retirement plan, 401(k)s for example, are penalty-free at age 55.
Should you leave employment with that company at any time during or after the year in which you
reach age 55, there will be no penalty for taking distributions from the plan. This is beneficial to those
who want to retire early and need income from retirement accounts. It does not apply to IRA accounts.

Age 59½ - You can make withdrawals from 401(K) and IRA accounts and 10% early withdrawal
penalty no longer applies.

Age 62 – This is the earliest age you can begin receiving Social Security benefits. It’s important to
note that the benefit amount will be reduced, based on your year of birth, because you are receiving
benefits before full retirement age.

Age 65 – A few reasons this age is important. One, you can sign up for Medicare. Two, health
savings account owners can make a withdrawal for nonmedical reason without penalty.

Age 66-67 – This is the magical age where Social Security deems your full retirement age.
Depending on your year of birth, between 1943-1959, it is during the 66th year. Born in 1960 or later,
the full retirement age is currently 67.

Age 70 – If you’re looking to maximize Social Security, benefit increases stop at age 70. You can
continue to delay receiving your benefit, but it doesn’t improve your benefit amount after 70.

Age 70½ - At this age, the required minimum distribution begins. RMDs are the minimum
retirement account owners must withdraw from their pretax accounts, such as, 401(k), IRA, and
others. RMD requirements do not apply to Roth IRA accounts but do apply to non-spousal inherited
Roth IRAs.

Key Retirement Dates You Don’t Want to Miss



by Chris Hastings

Things were looking good in 2004 – My business was successful, I was recently engaged, and, tired of
renting, I decided it was time to purchase a home. I found a nice starter house with great curb appeal
and purchased it at a reasonable price. Things only got better from there. Two years later, the house
appraised for 25% more than my original purchase price. For that return on my investment, I was
thinking I should have purchased two homes.

Things continued to go well, and my now-wife and I filled up the house with kids and our 
increasing quantities of stuff. In 2009 we found a bigger house to purchase for our larger family. 
Our realtor advised us the seller would not accept a contingency offer, so rather than wait, we became
homeowners times two. At the time, there was an $8000 first time homebuyer credit, so I figured
there was no way I would not sell the previous house. Time passed quickly, and after six months 
I had no buyers and was tired of making two mortgage payments.

I had a few options: 1) I could sell the house for a 25% loss from the price of the initial investment 
2) I could give the house back to the lending organization 3) I could rent out the property and buy
myself enough time for the market to bounce back. I did not think values would get much worse and
figured, if nothing else, I would be able to pay back enough principal on the mortgage that I could sell
it for more than I owed. In August of 2015 we finally sold the house.

This house analogy is a lot like investment accounts. In most accounts we carry different investments
and a cash position. The cash position is large enough that we can wait to sell assets until they have
appreciated and be sold for a profit. If stock market investments have not increased in value, accounts
have bonds that can be sold to buy more time until the stock market investments have increased in
price. We’ve been using this strategy since 2002, and our clients have been very satisfied.

From time to time I hear the question, “What if the stock market drops to zero?” To answer this
question, we need to look at what stock market prices are based on. A stock price is made up of, at 
a minimum, the value of the assets such as land, buildings, and equipment. If the stock market were 
to completely crash, it seems reasonable that there would be at least some value in the land, buildings,
and equipment. The stock market has had considerable fluctuations, but it never has come close to
zero, not even during the Great Depression of the 1930s.

The stock market can be a volatile and scary place, which has been demonstrated over this past week.
However, the idea of not being able to live as comfortably as you do now is just as scary. Despite its
intermittent volatility, the stock market is probably your best bet for a secure financial future. A more
predictable option may include investing in 30 lb jars of mayo or 400 rolls of toilet paper, but I would
advise against literally flushing your money down the toilet.

Here at Laraway Financial, we are working hard to make sure your money is working for you;
especially during times of market volatility. Regardless of how the markets are performing, we are
committed to helping ensure you have the money necessary to deal with inflationary pressures.
However, if you ever have concerns, we are always here to help, because your success is our success.

House Analogy is a lot like Investment Accounts

Secondary Office Location – Cold Spring
New branch location is happening at Laraway Financial Advisors, Inc. For ease and convenience, a
secondary location for client meetings is located at 312 1st St. N, Suite 1, Cold Spring, MN 56320. 



Category 3 Months YTD 1 Year 5 Year

Large Cap Value 1.29% 1.29% -2.96% 8.52%

Large Cap Blend 0.29% 0.29% -2.19% 9.08%

Large Cap Growth -2.46% -2.46% -2.37% 9.62%

Mid Cap Value 2.44% 2.44% -5.38% 8.47%

Mid Cap Blend 1.25% 1.25% -6.47% 7.63%

   Mid Cap Growth -1.81% -1.81% -7.78% 7.24%

Small Cap Value 2.18% 2.18% -7.01% 6.82%

Small Cap Blend 0.55% 0.55% -8.12% 6.83%

Small Cap Growth -4.32% -4.32% -11.81% 6.18%

Foreign 0.07% 0.07% -4.33% 5.18%

Govt. Bonds (Interm.) 2.00% 2.00% 1.40% 2.69%

Corp. Bonds (Interm.) 2.48% 2.48% 0.67% 3.48%

Investment Performance Through March 31, 2016

MORNINGSTAR

Return information is provided by Morningstar. Morningstar style box returns and indices are unmanaged, cannot be invested into directly and
return figures do not include any fees or charges. Returns are shown for illustrative purposes only and are not representative of actual or
past performance of any particular investment. The information contained in this quarterly update is derived from sources believed to be
accurate. You should discuss any legal, tax, or financial matters with the appropriate professional. Neither the information presented nor any
opinion expressed constitutes a solicitation for the purchase or sale of any security. Diversification and asset allocation strategies do not
assure profit or protect against loss in a generally declining market.

Securities offered through Cambridge Investment Research, Inc., a Registered Broker/Dealer, Member FINRA/SIPC. Investment
Advisory Services offered through Laraway Financial Advisors, Inc., a Registered Investment Advisor. Cambridge Investment Research,
Inc., is not affiliated with Laraway Financial Advisors, Inc. 
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