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Actions Speak Louder Than Words
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This phrase has been used in speeches and has appeared in 
the written word for centuries.  From Abraham Lincoln, to 
recordings during the English Parliament in 1628, this notion 

that actions are more significant than mere words, seems to have 
been a popular topic throughout the ages.  Perhaps the earliest use 
of the concept dates back to the Bible in the writings of John. In 1 
John 3:17-18 he writes, “let us not love with word or with tongue, 
but in deed and truth.”  The concept that “actions speak louder 
than words” goes back …way back!

For over thirty years that I have been in the financial services 
industry, I have been fortunate to have used a financial process 
that considers protection as the cornerstone of any financial plan.  
I am proud to refer to myself as a “protection planner”.  There 
are many aspects of a successful financial plan, but without proper 
attention to the protection components, (risk associated with dis-
ability, death, health concerns, property and casualty etc.), failure to 
achieve ones goals could and probably will probably occur.  While 
we manage millions of dollars of our client’s assets, considering 
the consequences of not having the proper protection components 
in place at the precise time of need is unthinkable.  Since there are 
no “do-overs” or “after the fact” insurance coverage available, it 
is imperative that we address each component of the protection 
“world” and do our best to protect those assets and ultimately the 
individuals we love the most.

I Have a Question

Now that we have established that our actions are to be the mea-
sure of our deeds, I have a question.  Before I ask it, I humbly 
request that you will read this article in its entirety, and then and 
only then prayerfully consider your action steps going forward.   
Do we have a deal?  OK, here it is.  You say you love your family.  

I believe you! But what if we analyzed your life insurance cover-
age.  Would it tell another story?  Recent studies reveal a shift in 
the amount of life insurance coverage Americans are choosing to 
purchase.  This article will address some of the reasons why, and 
hopefully address how Christians should handle this very impor-
tant topic. 

Several recent surveys have revealed some shocking statistics 
addressing why Americans have so little coverage.  When surveyed, 
85% of consumers agree that people need life insurance, while 
only 62% said they own it.  I mentioned that there were some dis-
turbing trends developing.  In 1960, 72% of Americans owned life 
insurance.  In 1992, 55% owned it, and in 2010, only 44% of adults 
Americans owned it.  That’s a 50-year low!  While those numbers 
are rather disappointing, they get worse.  70% of U.S. households 
with children under 18 would have trouble meeting everyday liv-
ing expenses within a few months of the primary wage earner’s 
death.  If that’s not disturbing enough, studies indicate that 4 in 10 
said problems would occur immediately.  Based on that evidence it 
would appear that our priorities are misplaced. 

Bottom Line

Why should Christians be concerned about how much life insur-
ance they should own?  The protection components of any finan-
cial plan are what I refer to as the “1St Timothy 5:8-world”.  These 
components protect a families’ assets, their income, health and 
welfare, and ultimately provide for those left behind in the event of 
death.  Why 1st Timothy 5:8?  Simple, Timothy stated our respon-
sibilities very plainly when he wrote, A good man takes care of the 
immediate needs of his family or he is worse that a non-believer.  
There….I said it!  In this modern day world of immediate grati-
fication and real-time access to virtually any product or service, 
why are more Americans shirking their moral responsibilities?  The 
next stat might shed some light on the “why”.  83% of consumers 
surveyed said they don’t purchase more life insurance because it is 
too expensive.  The reality is, that due to mortality rates improving, 
life insurance has never been cheaper! 

With so many things competing for every dollar, you owe it to 
yourself and your family to find out ways to purchase it with no 
additional out of pocket cost and with no change in lifestyle.  We 
at ACT Financial Services can help you do just that!  We would be 
honored to do so.


