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By Ed Avis 

When a client tells re-
tirement planner Beth 
Blecker that he’d like 

to add an annuity to his or her 
portfolio, she doesn’t rush to fill 
the order. Instead, she makes sure 
the client has exhausted every 
other option first.
“Back in the early 2000s, an-

nuities were an excellent oppor-
tunity for those who had fear 
of  investments,” says Blecker, 
CEO of  Eastern Planning Inc. 
in Nanuet, N.Y. “But recently the 
costs have been rising and rising, 
so we’ve been pushing away from 
annuities.”

Blecker is one of  many retire-
ment planners who are less en-
thused about annuities these days. 
Nevertheless, annuities do play a 
role in many retirees’ portfolios.
The first step in deciding if  an 

annuity would make a good addi-
tion to your investment portfolio 
is understand how they work and 
the types of  annuities available in 
the marketplace today.
With all annuities, customers pay 

a certain amount up front, and 
then receive payments for a set 
period of  time or until the holder 
dies, depending on the type of  
annuity purchased. 
But they aren’t one-size-fits-all 

investments. Annuities come in 

Annuities still 
have their place 
But high fees have some saying no

Rich people
Here’s what they 

are doing right 
Page 8

Lucky you
6 smart things to 

do with a windfall
Page 11

Power of attorney
Put a plan in place

Page 7

Give it away
Charitable trusts 

have benefits
Page 3



2

Continued from Pg. 1
many varieties with many options to 
consider. 
Two broad categories are fixed 

annuities, which pay out a fixed 
amount, and variable, whose payout 
depends on the performance of  the 
annuity’s underlying investments. All 
of  the variables and options affect 
the fees and the payout.
What has turned off  many retirees 

to annuities recently is their relatively 
high fees. Annuity salespeople earn 
a hefty commission, as much as 10 
percent, and subsequent annual fees 
can top 3 percent. Not all annuities 
have such high fees—those sold 
directly by the insurance company 
rather than through a salesperson are 
often less costly—but buyers must 
be aware of  the fees involved.
Despite those fees, many retirees 

find the steady guaranteed income 
of  an annuity appealing.
“An annuity is attractive to certain 

investors, because it takes the emo-
tions out of  the investment,” says 
Christopher Whitaker, a financial 
planner from Apriem Advisors in 
Irvine, California. “You could build 
a great portfolio out of  stocks and 
bonds, but you’ll experience price 
fluctuations, which make some peo-
ple uncomfortable.”
Blecker and Whitaker both walk 

clients through a variety of  other 
options before recommending an 
annuity. For example, they make sure 
the client has maxed out 401K and 
other retirement plan contributions, 
because those generally perform 
better and have lower fees than an 
annuity.

Where the annuity makes most 
sense is when a client is in a high tax 
bracket and benefits from the tax-de-
ferred growth annuities offer, and/
or when he or she wants to diversify 
a portfolio that is otherwise heavy in 
more traditional investments. 
“I like to talk about an investment 

portfolio like a bike wheel,” Whita-
ker says. “It works better when it 
has the right spokes to maintain 
its shape, and an annuity can be 
thought of  as one of  those spokes.”
An annuity that provides enough 

income for a person’s basic needs 
— food, housing and the like — 
might be one “spoke” of  a portfolio, 
Whitaker says. That way if  all the 
other investments crash, at least the 
retiree will be able to survive.
The key thing to remember, Bleck-

er says, is that an annuity is not 
really an investment; it’s an insurance 
product. If  you opt for the life-
time payments, for example, those 
payments stop when you die, even 
if  you’re relatively young, and the 
insurance company does not refund 
the money to your heirs.
“An annuity means, for example, 

I have $100,000 and give it to the 
insurance company and say, ‘Here, 
keep my money but pay me a regu-
lar amount like a pension,’” Blecker 
says. “So the insurance company 
says, ‘We’ll pay you $6,800 a year, 
based on our assumption that you’ll 
live to 86.’ If  you die at 82, that’s it, 
end of  story. That’s what they hope. 
You hope you live forever.”
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By Leslie Mann

If  you’ve written a will and be-
queathed all of  your assets to 
your heirs, you’ve done what 
myriad people before you have 

done.
But what if  you don’t want your 

children, grandchildren or other 
family members to inherit the wealth 
you’ve built over your lifetime? What 
if  your church or favorite charity is 
your “heir” of  choice?
There is an option besides adding 

those entities to your last will and 
testament. If  you want to be sure 
the charity gets your money and you 
get multiple tax breaks, consider the 
charitable remainder trust. 
“It’s not a do-it-yourself  es-

tate-planning tool,” warns Kim 
Heyman, an estate planning attorney 

in Radnor, Pennsylvania. “The laws 
are complicated.” If  you follow your 
attorney’s instructions, though, the 
tax savings are yours. 
Here’s how it works: A CRT is a 

trust you fund with one or more 
assets. The trust pays you, or some-
one you designate, on a regular basis. 
After you die, the remainder of  the 
trust goes to your favorite charity.
Even though you’re giving the 

asset to the trust, you lay the ground 
rules. You decide how long the trust 
makes the payments, the size and 
recipient of  the payments, when the 
charity gets the remainder, and all 
the “what if ’s”: What if  the charity 
folds? What if  a co-beneficiary dies 
or divorces the other co-beneficiary? 
Stuff  happens.
The CRT is ideal for an asset 

that has appreciated a lot, financial 

experts say.
“If  you sell a stock that you bought 

a long time ago that’s now worth 
$100,000, you might have to pay a 
$30,000 capital gains tax,” explains 
Michael Montgomery of  Montgom-
ery Consulting, a fundraising con-
sulting firm outside Detroit, Michi-
gan. “Then, you’ve only got $70,000 
to leave to a charity. But if  you put 
the stock worth $100,000 in the 
CRT and the charity sells the stock, 
it would not have to pay tax, so the 
initial value of  the CRT would be 
more like $100,000.” 
After you set up the trust, you can 

take a federal income tax deduction. 
The amount of  the deduction is 
based on the type and value of  the 
asset, the amount of  income you are 
receiving from the trust, and various 
other factors.

Good deeds 
and a tax 
donation,too
How charitable trusts work

Continues on Pg. 4
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There are two types of  CRTs: a 
charitable remainder annuity trust, 
which behaves like an annuity and 
makes fixed payments, and a chari-
table remainder unitrust, which pays 
a percentage of  the trust’s assets 
valued annually.
No matter which type you choose, 

you can delay opening the “spigot” 
that turns on the cash flow until you 
die. You can also specify when to 
turn that spigot to the off  position.
For example, one couple in Hous-

ton (who didn’t want their names 
used) recently drafted one CRUT for 

each of  their four grown children. 
The kids won’t start getting checks 
until the parents die; at the designated 
point, the checks will cease and the 
remainder of  each trust will go to 
the couple’s favorite charity, the MD 
Anderson Cancer Center in Houston. 
By design, the checks will not be 

large enough to support the kids’ 
families, “because we want them to 
continue to get up every day and get 
dressed and go to work,” the wife says.
Another aspect of  the CRT that 

many users appreciate is that your 
heirs won’t question your intentions, 

says Diane Pearson, certified finan-
cial planner with Legend Financial 
Advisors in Pittsburgh.
“The CRT takes a lot of  thought, 

so they’re not going to say you didn’t 
know what you were doing,” Pear-
son says. 
Note to disgruntled heirs: The 

CRT is irrevocable. So don’t even 
think it.
The CRT is not for everyone, 

concedes Heyman. “But it can be 
part of  your estate plan,” she says, 
“and having the plan is a gift you can 
leave your family.”

    There are two types of 
CRTs: a charitable remainder 
annuity trust, which behaves 

like an annuity and makes fixed 
payments, and a charitable 

remainder unitrust, which pays 
a percentage of the trust’s assets 

valued annually.
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Growing 
threat
Elderly at risk of financial abuse

By Jeffrey Steele

Elder financial abuse is too 
big a problem to cover in 
any one article, or even 
any one book. But a few 

salient facts provide a sense of  the 
problem’s scope.
Financial scams and abuse cost 

older Americans $36.5 billion each 
year, a 2017 CNBC report estimates. 
Thirty percent of  state security reg-
ulators are reporting increases in se-
nior exploitation and fraud, and only 
3 percent a decline, according to the 
North America Securities Adminis-
trators Association. A recent Amer-
ican Journal of  Public Health study 
found 1 in 18 “cognitively intact” 
older adults is victimized each year.
Among the largest categories of  

elder financial abuse cases are those 

undertaken by third parties and 
those undertaken by family mem-
bers, trustees or powers of  attorney, 
according to NASAA.
Put it together and it’s scant sur-

prise that the Centers for Disease 
Control has formally established 
elder financial abuse as an American 
public health issue. 
The first step in fighting this 

scourge is understanding that you 
and older loved ones alike are poten-
tial targets of  fraudsters. The second 
is grasping how scams are perpe-
trated and by whom, and the third 
is finding ways to protect yourself  
as well as older friends and family 
members. 
“Most of  the scams we hear about 

still come through the phone,” says 
Amy Nofziger, director of  regional 
operations for Washington-based 

AARP Foundation. 
Scammers are able to use fake 

caller IDs to make incoming calls 
appear to be from neighbors or legit-
imate organizations, she says. Other 
scams surface via computers. 
Social media lets scam artists learn 

details about targeted older adults, 
and make scams appear authen-
tic. Fraudsters learn the name of  a 
grandchild online, then call the older 
adult claiming the grandchild has 
been injured or imprisoned out of  
state and needs cash.
“With the grandparent scam in 

particular, the scammer gets the 
older adult under what we call the 
‘emotional ether,’” Nofziger says. 
“You’re under the emotional cloud 
and thinking with your heart and not 
with your brain.” 
The same ether is used in romance 
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scams, where an online relationship 
develops, leading to requests to bor-
row money. Once cash is wired, the 
scammer disappears forever.
In nursing homes, older adults are 

often the victims of  thefts of  jew-
elry and other valuables, says Susan 
Hodges, Fort Worth, Texas-based 
licensed nursing home administrator, 
whose book “A Breach of  Trust” 
is a fictionalized account of  what 
she’s seen. Personal computers and 
phones residents need for contact 
with loved ones often fall prey to the 
light-fingered.
Older adults can also be victimized 

by what’s called “affinity fraud,” says 
Michael Hackard, founder of  Hack-

ard Law in Sacramento, Calif., and 
author of  “The Wolf  at the Door: 
Undue Influence and Elder Financial 
Abuse.” A trusted fellow parishioner, 
golf  partner or business associate 
persuades the older adult to put his 
or her life savings into an investment, 
which ultimately proves worthless.
Be wary of  being victimized at 

times you or older loved ones are 
vulnerable, such as times of  “ill-
ness, incapacity, isolation and grief,” 
Hackard says. “I’ve seen instances 
where a loved one dies, and the 
survivor can be taken advantage of  
within two weeks.”
If  asked to invest, or wire money 

to someone claiming to be a family 

member, step away from the situ-
ation and ask yourself, “Does this 
sound real?” Nofziger urges. Discuss 
elder financial abuse with older fam-
ily members. “It’s not enough to tell 
people to just say no,” Nofziger says. 
“You have to give them what we call 
a ‘refusal script.’”
Write out a sentence and put it by 

your phone. “That has your ‘out,’ 
Nofziger says. “It could be, ‘I don’t 
do business over the phone,’ or ‘I 
have to check with my daughter.’” 
Above all, investigate and substan-

tiate any request for money before 
acting. 
“Do your own due diligence,” 

Nofziger concludes.

 Be wary of being 
victimized at times you 
or older loved ones are 

vulnerable, such as times 
of “illness, incapacity, 
isolation and grief.”
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Who has 
the power?
Form a plan in case you are 
unable to make decisions

By Lucy Maher

You’ve spent decades sav-
ing for retirement, paid 
off  your mortgage, and 
worked out a budget 

that will provide a cushion against 
unexpected expenses while allowing 
you to travel, pursue hobbies and 
visit with family and friends.
What may be missing: a plan of  

action should you become unable to 
do these things.
A financial power of  attorney can 

serve as that action plan.
“A power of  attorney helps to en-

sure that if  something ever happens 
to you that affects your ability to 
make decisions for yourself, your 
financial affairs can be handled 
by someone you have chosen and 
trust,” says Carolyn Cadena, an 
Austin, Texas-based estate planning 
attorney.
Simply put, a POA is a legal pro-

cess that gives a trusted person or 
organization (known as an agent or 
attorney-in-fact) the authority to act 
on your behalf  when it comes to 
financial matters.
There are four categories of  POAs, 

according to the experts at www.
elderlawanswers.com:
Limited: With this type of  POA, 

your agent can act in your place only 
for limited reasons and usually only 
for a specific amount of  time. It 
could, for example, “give someone 
the right to sign a deed to property 
for you on a day when you are out 
of  town,” information from ElderL-
awAnswers explains.
General: This comprehensive POA 

gives your agent the same powers 
and rights that you have. This can 
include signing documents, paying 
bills, and conducting financial busi-
ness on your behalf. According to 
ElderLawAnswers, “A general power 
of  attorney ends on your death or 

incapacitation unless you rescind it 
before then.”
Durable: While this kind of  POA 

can be general or limited, it remains 
in effect after you become incapaci-
tated. 
Springing Durable: This is similar 

to a durable POA: It lets your agent 
act for you if  you become incapaci-
tated. The difference is that is does 
not kick in until you are incapaci-
tated. “If  you are using a springing 
power of  attorney, it is very import-
ant that the standard for determining 
incapacity and triggering the power 
of  attorney be clearly laid out in the 
document itself,” ElderLawAnswers 
cautions.
If  you become incapacitated, your 

spouse or business partner will 
probably handle your joint finances. 
But if  any accounts are in your name 
only, and you have no POA in place, 
a court will appoint a guardian or 
conservator. Family members have 

Continues on Pg. 8
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What they’re doing that 
you’re probably not

no control over who is appointed.  
“Without this legal authority, your 

loved ones will find it challenging 
and sometimes impossible to access 
the information they need to keep 
your affairs in order,” says Cadena. 
“Oftentimes in these situations, a 
court must step in to select your 
legal guardian, essentially making 
a decision for you that you could 
have made for yourself  by creating 
a power of  attorney prior to losing 
capacity.”
When setting up a power of  at-

torney, it’s important to designate 
someone with enough financial 
knowhow and enough time on their 
hands to handle your affairs.
Numerous downloadable forms are 

available from the IRS to guide you. 
Some banks and brokerage firms 
may have their own forms, too.
Once the necessary documentation 

is completed in writing, it must be 
signed, witnessed and notarized. It’s 
also a good idea to have it reviewed 
by an attorney to make sure there are 
not loopholes that can create head-
aches for your family if  and when it 
comes time to enforce it.
Perhaps the most important thing to 

keep in mind when exploring a power 
of  attorney is that it is a decision that 
can only be made while your mind is 
well and functioning, and shouldn’t 
be put off, says Cadena.
“Life is unpredictable, and unex-

pected incapacity can happen to 

anyone, regardless of  age, whether 
as a result of  an accident or sud-
den onset of  disease,” she says. “A 
power of  attorney is a good idea for 
everyone, and is especially important 
to think about for those who are 
more advanced in years, since the 
likelihood of  incapacity increases 
with age.”

11 secrets every 
rich person knows 

By Cameron Huddleston
GOBankingRates.com

It might seem like the rich 
know something about money 
that the rest of  us don’t. After 
all, the richest 1 percent of  

people now hold almost half  of  
the world’s wealth, according to the 
Credit Suisse Global Wealth Report.
Maybe the rich do have secrets to 

accumulating wealth, but that doesn’t 
mean what they know has to remain 
a mystery. Use these strategies so 
you can build your own wealth, too.

    Without this legal authority, 
your loved ones will find it 
challenging and sometimes 

impossible to access the 
information they need to 

keep your affairs in order.”

“

JANUARY 2018



9

Continued from Pg. 8

Continues on Pg. 10

Spending must align with goals
One of  the keys to being rich is 

having goals, said Michael Kay, pres-
ident of  Financial Life Focus and 
author of  “The Feel Rich Project.”
“They know what they care about,” 

he said. “Maybe it’s passing wealth 
to another generation, maybe it’s 
attaining a particular lifestyle. They 
are mindful of  not wasting resources 
on things that have no value.”
According to Kay, the wealthy only 

seem to spend money on things 
that they care about. The rest of  
us can learn from this by setting 
our own goals and then monitoring 
our spending to see if  it aligns with 
those goals.
“Are you really spending in accor-

dance with what you value?” asked 
Kay. “Do the beliefs and realities jive?”

Don’t waste money 
to impress others
Most rich people don’t spend their 

time and money trying to impress 
others. “They are not in a race,” Kay 
said. “They know they have made 
it, so their attention is not on what 
others think.”
In fact, many wealthy individuals 

wouldn’t have become rich if  they 
had spent their hard-earned mon-
ey buying things to keep up with 
others, he said. Living below their 
means and rejecting big-spending 
lifestyles are key secrets of  the coun-
try’s richest people, according to the 
best-selling book, “The Millionaire 
Next Door: The Surprising Secrets 
of  America’s Wealthy.”
Spending money to appear rich 

before you actually are is a surefire 
way to sabotage your wealth-building 

goals. So, forget about the Joneses 
and focus on what matters: accu-
mulating your wealth in the coming 
years. If  you’re determined to appear 
rich but don’t want to spend money, 
use these insider strategies.

Have plenty of  liquidity
The rich make sure they have 

sufficient liquidity, or cash, to cover 
their short-term needs. They have an 
emergency fund, so “they don’t have 
to disrupt their life for an unexpect-
ed occurrence,” Kay said.
The fact that rich people have 

money set aside for rainy days isn’t 
solely a function of  their wealth. 
They have cash reserves because 
they are disciplined enough to save.
Everyone should aim to build an 

emergency fund with enough cash 
to cover six to nine months of  
expenses, Kay said. However, you 
don’t have to set that much aside 
all at once. You just need to be 
working toward that goal with every 
paycheck. With that in mind, you 
should arrange to have a set amount 
automatically transferred from your 
checking account to savings each 

month.
“Like anything else, it’s a goal,” Kay 

said. “It only makes you a failure if  
you’re not working on it.”

Avoid fees at all costs 
Fees can easily eat away at your 

wealth. Whether it’s a late fee on a 
credit payment, a foreign transaction 
fee from using a debit card abroad 
or an overdraft fee on your check-
ing account, it’s important to avoid 
incurring unnecessary fees.
“Wealthy people understand every 

fee they pay means less money in 
their pockets,” said Taylor Schulte, 
CEO of  Define Financial in San 
Diego.

Know what you’re paying 
in investement fees
The rich also pay attention to 

investment fees — something that 
many people overlook. For example, 
more than half  of  workers don’t 
know they’re paying fees on their 
workplace retirement savings ac-
counts, according to a study by the 
National Association of  Retirement 
Plan Participants. Yet, those fees 
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can eat away at your returns, Schulte 
said.
“The more you’re paying in mutual 

fund fees or transaction fees means 
less money in your pocket,” he said.
Even small fees can have a big im-

pact. If  you invest $100,000 over 20 
years and pay a 1 percent annual fee, 
your portfolio value will be about 
$30,000 less than if  you had paid a 
0.25 percent annual fee, according to 
the Securities and Exchange Com-
mission’s Office of  Investor Educa-
tion and Advocacy.
Check your account statement 

to see what fees you’re paying. If  
they seem high, the SEC’s Office 
of  Investor Education and Advo-
cacy recommends asking whether 
the costs can be reduced. You also 
should shop around for accounts 
and investment firms with low fees. 
Then, you’ll be able to keep more of  
the money you worked hard to save.

Asset location is as 
important as asset allocation 
If  you’ve read anything about 

investing and saving for retirement, 
you’ve likely encountered advice 
about asset allocation. That means 
having the right mix of  investments, 

rather than putting all of  your 
money in just one asset. However, 
the rich know that asset location is 
just as important as asset allocation, 
Schulte said.
In other words, the rich don’t 

keep all of  their assets in one type 
of  account, such as a tax-deferred 
retirement savings account. Wealthy 
people also have investments in bro-
kerage accounts to limit the impact 
of  taxes in retirement, Schulte said.

Choose the right retirement
savings account
You can earn an up-front tax benefit 
by contributing to a 401k or similar 
plan because contributions come out 
of  your paycheck before taxes — 
lowering your taxable income — and 
the money grows tax-deferred. But 
when you withdraw that money in 
retirement, it will be taxed at your 
regular income tax rate, which is 
currently as high as 39.6 percent for 
the wealthiest taxpayers.
You don’t get any tax breaks by 

investing in stocks, bonds or mutual 
funds through a brokerage account. 
But if  you hold those investments 
for more than a year, they’ll be taxed 
at the long-term capital gains rate, 

which ranges from 0 percent to 20 
percent but tops out at 15 percent 
for most taxpayers.
The types of  investments you have 

in your accounts can have a dramatic 
effect on your long-term returns, 
Schulte said. Typically, it’s best to 
keep securities, such as bonds, mutu-
al funds and dividend-paying stocks, 
in tax-deferred retirement savings 
accounts. Then, keep your individual 
stocks in brokerage accounts.

Year-round tax planning is crucial
The rich don’t wait until April to 

start thinking about their tax re-
turns. They take steps throughout 
the year to lessen the impact of  
taxes, Kay said. With the help of  tax 
professionals, the wealthy also avoid 
making costly tax mistakes.
If  you have the resources, check 

in regularly with a financial or tax 
adviser throughout the year. Stay up-
to-date on the latest news that can 
affect your taxes, and keep records 
or receipts that could help you quali-
fy for various tax deductions.

Donate to charitable causes
Wealthy individuals also protect 

their savings by making charitable 
contributions — gifts of  cash, goods 
or both — throughout the year, Kay 
said. If  you itemize your tax return 
rather than take the standard deduc-
tion, you can deduct charitable con-
tributions to qualified organizations. 
The more you deduct, the more you 
reduce your taxable income.
“Charitable giving is an excellent 

tool to mitigate tax consequenc-
es,” Schulte said. “The wealthy 
know this, and you don’t have to be 
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By Taylor Tepper
Bankrate.com

There are worse problems 
than having to figure out 
what to do with $30,000.
A windfall provides an 

opportunity to get your finances in 
order and set yourself  up for the 
future.
These are the best investments you 

can make with that kind of  cash: 

1. Pay down debt
One of  the smartest things you 

can do is pay down credit card debt, 
which has been hitting new all-time 
highs. The average upper-middle-in-
come family was carrying credit 
card balances of  $6,800 in 2016, up 
13 percent from three years earlier, 
according to the Federal Reserve’s 
most recent Consumer Finance 
Survey.
That debt could end up costing you 

thousands of  dollars in interest.

2. Build up your savings
Only 2 in 5 Americans have 

enough savings to cover an unex-
pected $500 expense, according to a 
Bankrate survey.
Financial planners recommend you 

carry three to six months’ worth of  
expenses in a savings account, to 
give yourself  a little bit of  a cushion 
in case you suddenly lose your job or 
find yourself  needing a new roof.

3. Put it toward your retirement
One common regret among Amer-

icans is not saving more for when 
you retire. The median amount all 
working-age U.S. families have saved 
for retirement is only $5,000.
Life is expensive, incomes have 

been growing slowly, if  at all, and 
many struggle to get by. But your 
$30,000 should give you the cover 
to contribute more to your employ-
er-sponsored 401(k) plan, if  you 
have one. The goal is to put away 
10 to 15 percent of  your earnings, 

Six smart things to do 
with a $30,000 windfall

Continues on Pg. 12

wealthy to do it.”
Whether you write a check to your 

favorite charity or donate clothes 
you no longer wear to Goodwill, 
hang on to your receipts and claim 
your charitable deduction.
Or, be more strategic with your 

giving by setting up a donor-advised 
fund, Schulte said. These simple, 
low-cost funds are available through 
investment firms and allow you to 
get a tax deduction at the time you 
set aside money in the account. 
Then, you can make grants by fol-
lowing your own time schedule.

It’s important to hire advisors 
Wealthy people surround them-

selves with knowledgeable tax, 
legal and financial professionals. To 
increase your odds of  accumulating 
wealth, don’t assume you need to be 
rich to hire an advisor. On the con-
trary, investing in a support system 
now can help you achieve the wealth 
you desire down the line.
“If  you keep using money as the 

reason you can’t get on the right 
track, you will keep making the same 
mistakes,” Kay said. “(The wealthy) 
don’t try to do it all themselves.”

But choose your advisor carefully
Don’t skimp by hiring a novice advi-

sor. Kay recommends hiring the best 
person you can afford so that you 
don’t waste money on bad advice. 
You can locate a fee-only financial 
planner near you at NAPFA.org, the 
website of  the National Association 
of  Personal Financial Advisors.
If  you do your due diligence and 

research your advisor before hiring 
them, you can avoid losing money.
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including any match from your em-
ployer.

4. Save for college
Americans also find it challenging 

to save for college. Rising tuitions 
and financial pressures on families 
have helped push student loan debt 
to record levels.
If  you have children, invest in their 

future by opening a 529 college sav-
ings plan or even a Roth IRA.
There are pluses and minuses to 

any approach. The key is to start 
putting money away early.

5. Open a no-fuss 
investment account
Thinking of  your $30,000 as a tick-

et to earning even bigger money?
Rather than looking for the next 

Apple or Amazon, concentrate on 
building a diversified investment 
portfolio comprised of  low-cost 
mutual funds and exchange-traded 
funds that will deliver a solid return 
over time.
You don’t need to buy a lot of  

funds to get you where you need to 
go. Big-time investment managers, 
such as Fidelity and Vanguard, offer 
a number of  one-stop funds that do 
the diversifying for you.
Or, you could go with a target-date 

fund, which matches your exposure 
to stocks and bonds to your age. 
That is, you own more stocks when 
you’re younger, and more bonds 
when you’re older. For even more 
safety, find the best CD rates and 
add some certificates of  deposit to 
the mix.

Important terms and conditions apply.  
Visit the “Get This Special Offer” button above for complete information.

Or call 

(844) 681-6006

GET THIS SPECIAL OFFER

TM

An exclusive fitness and nutrition  
monthly newsletter for seniors.

1-MONTH FREE TRIAL
The trick to aging?

Stay in good health.

6. Go the DIY investing route
You could invest your $30K by 

building a diversified portfolio your-
self. A good start is to allocate, say, 
40 percent to a U.S. total stock mar-
ket fund, 20 percent to an intention-
al equity fund and the remaining 40 
percent to a total bond market fund.
You don’t need more than four or 

five funds, and pay careful attention 
to fees.
An automated financial adviser 

service, such as Betterment, can help 
you get going.
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and attorney who recently earned 
the Certified Financial Planning des-
ignation from the Certified Financial 
Planner Board of  Standards, Inc. 
He plans to merge his knowledge of  
and experience in those three fields 
into a full-time financial planning 
career within the coming year.
Monasky, the married father of  two 

grown children who splits his time 
between Bismarck, N.D., and Sioux 
Falls, S.D., shares the story of  his 
unusual career trajectory as he read-
ies to embark on Chapter 3.

Q: What made you decide  
to become a physician?
Dr. Monasky: I loved science when 
I was young, wanted to help people, 
and enjoyed working with my hands. 
In medical school, I took a neuro-
anatomy class at Columbia Universi-
ty from Eric Kandel [a neuroscien-
tist who won a Nobel Prize in 2000] 
and was hooked. It was a complex, 

By Kathleen Furore

hat does an accom-
plished neurosurgeon 
do as the specter of  

retirement looms?
For Dr. Mark S. Monasky, the an-

swer has been brewing ever since he 
launched his first career more than 
26 years ago.
“Over the years, even in medical 

school, I thought that someday I 
would go to law school,” Monasky 
recalls. “Also, I majored in math in 
college and wanted to get back to 
my love of  numbers — to my in-
terest in finances and investment in 
particular. My interests have always 
been all over the place!”
He’s managed to mesh those inter-

ests in less than three decades.
Today, Monasky—a graduate of  

Columbia University College of  Phy-
sicians and Surgeons in New York 
City—is a practicing neurosurgeon 

detailed course 
and people either 
hated it or loved 
it — I loved it!

Q: What made 
you decide to 
start transition-
ing out of  your 
medical career? 

I knew I wouldn’t have the manual 
dexterity to keep working in neuro-
surgery — I’ve always known that 
that window is going to shut. And I 
don’t think people want their neuro-
surgeon to be 65 years old, gray and 
balding. But those characteristics are 
more desirable in a lawyer or cer-
tified financial planner! I currently 
spend about one-third of  my time 
in neurosurgery and am focused on 
doing more law and financial plan-
ning. I hope to be over the hump 
and completely retired from neuro-
surgery within the next 12 months. 

From neurosurgeon to
attorney to financial planner

Career Changer

Continues on Pg. 14
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Basically I’m about two-thirds of  the 
way there, but I can’t just turn on a 
dime—I need time to transition into 
what I want to do.

Q: How did you choose financial 
consulting? What about that field 
intrigued you?
A: It has been a slow process. After 

10 years of  neurology, I went to law 
school but still practiced medicine 
with the ultimate goal of  doing 
financial planning within the medical 
field. So many physicians have big 
loans and are behind the eight ball 
right out of  the gate. But they’ve 
never been trained in financial 
planning. In fact, many of  them are 
financially illiterate. I decided I want-
ed to give back to my profession by 
offering them financial planning ad-
vice. I want to be able to help make 
a difference for physicians.

Q: Why not simply retire and re-
lax after what has been a success-
ful career? And what advice do 
you have for soon-to-be retirees?
I don’t believe in retirement! If  I 

retired and just sat on a porch to 
watch cars go by, I would keel over. 
I love surgery and feel like I haven’t 
worked a day in my life because I 
have fun. How do you retire from 
having fun? That’s my attitude to-
ward the whole thing. I have passion 
about what I want to do in the next 
course (of  my life), too. So I start-
ed early and planned methodically. 
And that’s what I advise others to 
do: Take little steps (toward your 
post-retirement “career”) … start 
early to think about what you want 
to do when you’re not working in 
your current job.

JANUARY 2018
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Investing in stamps
By Ari Bendersky

In 1950, when David Stevenson 
was growing up in England, he 
became ill with the measles. To 
keep her young son occupied, 

his mother showed him stamps. 
His interest immediately piqued, he 
decided he wanted to collect stamps 
from every country.
Now, nearly 70 years later, Steven-

son is still a collector. He isn’t quite 
sure how many stamps make up his 
collection; but he has two bookcases 
filled with books holding stamps. 
This passion has stuck with him 

for most of  his life and it has paid 
off  many times over, but financial 
gain isn’t necessarily the reason he 
collects. 
“I don’t like to use the word invest-

ment,” Stevenson says. “Stamps are 
strictly speculation. I see investment 
as something that gives annual in-
come. Stamps “are a bad investment 
these days and you have to know 
what you’re doing.”
Looking back, Stevenson says if  he 

were to do it over from an invest-
ment perspective, he would have 
invested in gold coins. However, he 
doesn’t dissuade anyone from taking 
an interest in collecting rare or vin-
tage stamps. He just has a few words 
of  caution. 
“You have to know the market,” he 

says. “You have to know the demand 
for the stamp and, most important: 
quality, quality quality!”
As recently as 2014, collectible 

stamps made up a $10 billion per an-
num global market, with 50 million 

people actively collecting, according 
to England-based Paul Fraser Col-
lectibles. The fact that there is a lim-
ited supply of  fine stamps can make 
it attractive to investors (a group that 
notably includes Warren Buffet).
“As far as tangible assets, stamps 

are one of  the best performing 
classes out there,” says Anton 
Bogdanov, specialist in stamps and 
collectibles at Everything But The 
House, an online estate sale market-
place. “With the advent of  the inter-
net, they’ve become more accessible 
and now (stamp collecting) is the 
hobby of  everyone.”
While some, including Stevenson, 

think the demand for rare stamps 
has declined and that fewer collec-
tors are entering the market, others, 
like Bogdanov, disagree.

Passion, not financial gain, should drive collection

Continues on Pg. 16
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“I believe we’re experiencing a shift 
in technology and the market has be-
come more specialized,” Bogdanov 
says. “The demand for rare, classic 
or early period (stamps) is still there 
and I see it increasing over time.”
There is a distinct difference 

between investing in rare, classic 
stamps and amassing a collection 
of  common ones. You can’t pop 
down to your local post office, buy 
a bunch of  stamps, and expect a 
quick return on your investment. 
Those stamps might increase in 
value way down the road, but in the 
short term, they will probably grow 
much more slowly than a traditional 
investment. 
“Stamps are a long-term invest-

ment, so anyone looking to invest 

shouldn’t look to flip their collection 
in a year or two,” Bogdanov adds. 
“I would say based on some of  the 
indices I’ve studied, you’re looking 
at 10 years or more. That’s not to say 
you can’t make a profit.” 
In fact, Bogdanov says that the 

GB250 Stamp Index, which tracks 
the price movement of  250 British 
investment-grade stamps, shows a 
steady growth of  8.8 percent each 
year over the last decade. The index 
is a pretty reliable source: It is com-
piled by Stanley Gibbons, the world’s 
oldest stamp dealer. 
So is making money why you 

should consider collecting stamps? 
Not necessarily. Like many collect-
ibles, an interest in stamps should 
stem more from a genuine enthusi-

asm than a desire to make money. 
According to the UBS Investor 
Watch report released in the fourth 
quarter of  2017, collectibles repre-
sent only about 10 percent of  collec-
tors’ wealth. In addition, 57 percent 
of  survey respondents said they 
collect tangible items, like stamps, 
for passion, not profit. 
“Figure out what you want to buy, 

develop an eye and set of  standards 
of  what’s valuable to you,” advises 
Dennis Drescher, Chicago market 
head for UBS Wealth Management, 
Americas. “Buy what your heart 
tells you is beautiful ... that will have 
intrinsic value. As long as people see 
something as beautiful, the value is 
never important. Valuation of  a col-
lectible is far beyond the economic.”

To contact the Retire Ahead newsletter, please email retireahead@tronc.com. 
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